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Despite escalating geopolitical rivalry, the United States and China 
continue to be economically intertwined. Numerous Chinese compa-
nies have made substantial investments in the United States and are 
reluctant to exit this strategically important market. While the global 
expansion of Chinese companies has ignited intense policy and aca-
demic debates, their interactions with complex host-state legal systems 
have largely escaped systematic examination. To �ll this knowledge 
gap, Negotiating Legality introduces a dual institutional framework and 
applies it to analyzing multiyear survey data, 176 interviews, and a sub-
stantial corpus of US lawsuit records, thereby shedding light on how 
Chinese companies develop in-house legal capacities, engage with US 
legal professionals, and navigate litigation in US courts. As the �rst 
comprehensive investigation of these crucial topics, this book is an 
indispensable resource for those seeking to understand China’s rise, its 
global impacts – especially on legal systems of developed nations like 
the United States – the intricate dynamics of US–China relations, and 
the strategies multinational companies employ to mitigate increasing 
legal and political risks amidst shifts in the global order.

Ji  Li   is the John S. and Marilyn Long Professor of US–China Business 
and Law at the University of California, Irvine School of Law. He is an 
interdisciplinary scholar who has spent a decade researching the rise of 
China and its global impacts, with a focus on the United States. His 
earlier book, The Clash of Capitalisms? Chinese Companies in the United 

States (2018), explores Chinese investors’ adaptation to the complex, 
stringent US regulatory system.

NEGOTIATING LEGALITY

www.cambridge.org/9781108845229
www.cambridge.org


Cambridge University Press & Assessment
978-1-108-84522-9 — Negotiating Legality
Ji Li
Frontmatter
More Information

www.cambridge.org© in this web service Cambridge University Press & Assessment

CAMBRIDGE STUDIES IN L AW AND SOCIET Y

Founded in 1997, Cambridge Studies in Law and Society is a hub for 
leading scholarship in socio-legal studies. Located at the intersection 
of law, the humanities, and the social sciences, it publishes empirically 
innovative and theoretically sophisticated work on law’s manifestations 
in everyday life: from discourses to practices, and from institutions to 
cultures. The series editors have longstanding expertise in the interdis-
ciplinary study of law, and welcome contributions that place legal phe-
nomena in national, comparative, or international perspective. Series 
authors come from a range of disciplines, including anthropology, his-
tory, law, literature, political science, and sociology.
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