
Index

ε-Nash equilibrium, 26

abstract argumentation system, 230
agenda, 122

endogenous, 122
exogenous, 122

alternating offers protocol
finite horizon, 74
infinite horizon, 74

approximation scheme, 115
argumentation, 229
assessment, 50

Bayesian consistent, 50
asymmetric information, 95
axiomatic models of bargaining,

192

backward induction, 43, 82
bargaining function, 194
bargaining problem, 194
bargaining round, 78
bargaining solution, 195
Battle of the Sexes game, 25
Bayesian consistency, 49
Bayesian hypothesis, 87
bidding language, 144
binding agreements, 193
bounded rationality, 22

combinatorial auctions, 144
common knowledge, 95
complete-information game, 86
Condorcet’s paradox, 226
conflict deal, 76
congestion, 150
consistent assessment, 52
constant sum game, 54
continuous time, 96

cooperative game, 192
credible threat, 79
crowdsourcing, 218
cumulative utility, 100

data allocation domain, 67
dichotomous preference relations, 61
disagreement outcome, 193
disagreement point, 195
discount factor, 80
dominant-strategy equilibrium, 23
dynamic programming, 116

egalitarian function, 33
endogenous agenda, 137
envy freeness, 231
exogenous agenda, 137
expected utility, 22
exponential discounting, 81
extensive form, 47, 50

fair division, 231
feasible outcome, 194
first mover, 84
first mover function, 130
fixed cost, 80
fixed-threat bargaining problem, 198
free-for-all markets, 150
frictionless bargaining, 76
fully polynomial time approximation scheme,

116

game
extensive form, 17, 35
non-zero sum, 19
normal form, 17
zero-sum, 19

global procedure, 98
greedy approach, 102

267

www.cambridge.org© in this web service Cambridge University Press

Cambridge University Press
978-1-107-00254-8 - Principles of Automated Negotiation
Shaheen Fatima, Sarit Kraus and Michael Wooldridge
Index
More information

http://www.cambridge.org/9781107002548
http://www.cambridge.org
http://www.cambridge.org


268 Index

impatient player, 79
imperfect information, 40
implementation rule, 98
incomplete-information game, 86
independence of irrelevant alternatives, 196
independent issues, 99
individual monotonicity, 198
individual rational, 195
individual rationality, 196
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state-transition diagram, 76
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strategy, 18
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surplus, 75
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threat, 79
threat point, 199
trade-offs, 103
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ultimatum game, 81
uncertainty

asymmetric, 87
symmetric, 87

unravelling, 150
utilitarian welfare function, 32
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utility, 18
utility functions, 99

variable threat, 198

weak perfect Bayesian equilibrium, 41
winner determination problem, 144

Zeuthen strategy, 202
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